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How does outward foreign direct investment contribute to 
economic development in less advanced home countries?
Jan Knoerich 
School of Global Affairs, King’s College london, london, uK
ABSTRACT
In view of the rapid increase of outward foreign direct investment (OFDI) from 
emerging economies in recent years, this study examines how OFDI supports 
economic development in the world’s less advanced home countries. 
Drawing on theories of FDI, available literature of relevance and some recent 
evidence from emerging economies, this study finds that the objective of 
multinational enterprises to pursue assets and advantages abroad through 
OFDI can yield financial, intangible capability and tangible capacity returns. 
In the right circumstances, these returns generate important macroeconomic 
gains, mitigate some of the typical problems of economic development 
and provide broader benefits to societies. Despite some limitations, OFDI 
complements, sometimes in distinct ways, the development benefits many 
countries already realise through trade, migration and inward FDI. Emerging 
economies are best placed to benefit from the returns generated by OFDI.
1. Introduction
A large number of studies have analysed how inward foreign direct investment (FDI) contributes to 
economic development and growth in less industrially advanced countries (Crespo & Fontoura, 2007; 
De Mello, 1997; Fan, 2003; Ghauri & Yamin, 2009; Görg & Strobl, 2001; JBICI, 2002; Lim, 2001; Moran, 
Graham, & Blomström, 2005; Ozawa, 1992; Saggi, 2002). These studies have focused on the impact 
of investments made by advanced economy multinational enterprises (MNEs) in host economies at 
earlier stages of the development process. Outward foreign direct investment (OFDI), in turn, was 
thought of first and foremost as a consequence of economic development (Dunning & Narula, 1996). 
Thus, very little attention has been paid to the contribution which OFDI makes to the development 
of home countries when the investing multinationals are from less advanced economies.
However, with the advent of multinationals from emerging economies as global investors in 
the last 10–15  years (Bonaglia, Goldstein, & Mathews, 2007; Sauvant, 2005; UNCTAD, 2006), 
and the radical shift this has brought to the global FDI landscape, such a narrow focus on host 
economy development needs to be revisited. Today, the countries producing successful multina-
tionals, such as Brazil, China, India, Mexico, Russia, South Africa and Turkey, are themselves still 
in the middle of a challenging economic development process, encountering typical problems of 
economic development such as technological backwardness, poor infrastructure, environmental 
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degradation and poverty. But despite such constraints, Figure 1 reveals that OFDI from these and 
other developing countries has risen sharply since the millennium, reaching US$460 billion or 
39% of global FDI outflows in 2013 (UNCTAD, 2014). Multinationals from these countries also 
exhibit novel investment patterns and frequently target the advanced economies as locations for 
their FDI. The examples of ‘emerging multinationals’ in Table 1 illustrate their diverse nature of 
activities and wide global reach.
With less advanced economies now emerging as important sources of FDI, the research com-
munity concerned with the development implications of FDI needs to pay greater attention to the 
role OFDI plays in further advancing the economic development of the countries from which these 
investments originate. Some countries, such as China, Malaysia and Singapore, explicitly promote 
OFDI (Dunning & Lundan, 2008; Luo, Xue, & Han, 2010), and better knowledge of the mechanisms 
through which OFDI contributes to economic development in home countries would certainly help 
inform government policy.
In this paper, I make an initial advance towards closing this gap in current research. I proceed 
in three distinct analytical steps. Firstly, I review the theoretical and empirical literature on FDI 
that helps explain the contribution emerging multinationals make to economic development pro-
cesses in their home economies. Secondly, I draw on available information and data on emerg-
ing economy multinationals investing abroad, establishing a framework to capture the diverse 
mechanisms and channels through which OFDI can contribute to economic development in the 
world’s less advanced home countries. Thirdly, I assess the strengths and limitations of OFDI as 
a contributor to economic development in the investors’ countries of origin. I focus my analysis 
on the emerging economies, as they are the ones which have produced a considerable number 
of multinationals. I subsequently consider the implications for low-income home countries not 
classified as emerging economies.
As most emerging multinationals have only recently embarked on a process of internationalisation, 
a state-centric interpretation – viewing the multinational as a distinct product of its home economy 
(Gilpin, 2001, p. 288) – applies to this study. Moreover, the conceptualisation of the term ‘development’ 
within this study includes both quantitative expansion – i.e. increases in the size of the economy – as 
well as more qualitative contributions to the economy such as economic restructuring, technological 
advancement, sustainability, and improved productivity or efficiency (Soubbotina, 2004, p. 133). I also 
consider ‘development’ to be a process which the advanced industrialised countries have successfully 
concluded.
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Figure 1. Share of global Ofdi flows, 2000–2014 (%). Source: unCtAdStat database.
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2. Insights from the theoretical and empirical literature
The conventional theories of the multinational enterprise, favoured by business economists for sev-
eral decades, are dominated by the thinking that firm-specific and oligopolistic advantages already 
possessed by the multinationals are a necessary prerequisite for the occurrence of FDI (Dunning, 
2001a; Hymer, 1976; Vernon, 1966). Traditional, most commonly referenced theories explain FDI as 
an activity to exploit competitive (i.e. ‘ownership’ or ‘proprietary’) assets (Caves, 1971, 1974; Dunning, 
2001a, 2001b; Hymer, 1976; Kindleberger, 1969), underlining the view that firms conducting FDI are 
economically strong and dominant when entering the host country.
But recent studies of emerging multinationals have begun to expose the weaknesses of traditional 
theories to fully explain FDI from less advanced economies (Buckley et al., 2007; Child & Rodrigues, 
2005; Fosfuri & Motta, 1999; Gammeltoft, Barnard, & Madhok, 2010). These advances in FDI theory 
observe that firms also seek or augment assets when they invest abroad, usually in parallel with asset 
exploitation activities (Dunning, 2001a, 2001b; UNCTAD, 2006; Wesson, 1999). Complementing 
the theoretically dominant OLI (ownership, location, internalisation) paradigm (Dunning, 2001a, 
2001b), the newly developed LLL approach posits that firms investing abroad can develop competitive 
Table 1. examples of investing companies from developing and transition economies.
Sources: Bonaglia et al. (2007), Kalotay and Sulstarova (2010), mathews (2006), unCtAd (2006).
Company Industry Home economy Investment activities
Acer information technology taiwan investments in developing and developed 
countries (including the uS), through acqui-
sitions and greenfield fdi
AiC Corporation Semiconductors malaysia investments in China, Singapore and thailand
Arçelik White goods turkey investments in romania, russia and other 
european countries
Cemex Cement mexico investments in developing and advanced 
economies, including acquisitions in europe 
and latin America
City developments ltd (Cdl) Hotels Singapore international expansion through m&As in 
Southeast Asia, Oceania, europe, etc.
China national Offshore Oil 
Corporation (CnOOC)
Oil and gas China Global acquisition of oil and gas fields, includ-
ing nexen in Canada
Companhia vale do rio doce metals and mining Brazil international mining operations, supported 
with business investments globally
Gazprom Oil and gas russia Wide range of investment activities in develop-
ing and advanced economies 
Haier White goods China investments globally, including in the uS, 
europe, Asia and Africa through greenfield 
fdi and acquisitions 
Hikma pharmaceuticals pharmaceuticals Jordan investments in developing and advanced 
economies (e.g. portugal and the uS)
Huawei iCt China Wide range of investments in developing and 
advanced economies
mabe White goods mexico investments throughout the Americas (e.g. 
in Brazil, Canada, Colombia, ecuador, and 
venezuela), including acquisitions
mittal Steel/ispat Steel india investments in developing and advanced 
economies, including acquisitions in the uS 
and europe
lenovo personal computers 
(pCs)
China the world’s leading pC company by market 
share, with investments globally (greenfield 
and acquisitions); acquired iBm’s pC business 
in 2004
lukoil Oil and gas russia Oil and gas exploration and extraction projects 
in oil-rich countries
marcopolo Buses and coaches Brazil investments in developing and advanced 
economies (e.g. portugal)
tata motor Automobiles india investments in developing and advanced 
economies (e.g. Argentina, South Africa, uK)
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advantages through linkage, leverage and learning (Mathews, 2006; Li, 2007). Moreover, FDI the-
ory often distinguishes between market-seeking, efficiency-seeking, resources-seeking and strategic 
asset-seeking FDI (Dunning & Lundan, 2008; Narula & Dunning, 2000). Empirical and case studies 
examining emerging multinationals from economies such as China (Child & Rodrigues, 2005; Deng, 
2007; Knoerich, 2010), Indonesia (Lecraw, 1993) and Taiwan (Makino, Lau, & Yeh, 2002) confirm 
that companies from less advanced economies actively seek assets and advantages when they invest 
overseas, including know-how, (natural) resources and foreign markets.
These kinds of perspectives, portraying FDI as a pursuit of various advantages rather than the 
exploitation of proprietary assets, are corroborated by theories of the firm. Available evidence employ-
ing the resource-based view (Barney, 1991; Barney & Hesterly, 1996) finds emerging multinationals in 
weak strategic situations investing abroad to acquire the resources they need to compete successfully 
(Deng, 2008). Similarly, the knowledge-based view (Hedlund, 1994; Kogut & Zander, 1993) suggests 
that firms from developing countries may undertake overseas investments for knowledge sourcing. 
Finally, the learning-based view emphasises transaction value gained by the investing firm through 
cross-border learning (Li, 2010).
A theoretical focus on the pursuit of assets and advantages is more suitable than the asset 
exploitation-narrative for analysing the contribution of OFDI to economic development in the less 
advanced countries from which the investments originate. This is because it enables the examina-
tion of how the assets or advantages pursued – such as markets, technologies, resources, networks, 
factories, linkages or other kinds of tangibles or intangibles – support the development of the home 
economy, either by means of direct transfer and utilisation back in the home economy, or through 
more indirect channels. In addition, this perspective places less emphasis on the essentiality of 
ownership advantages in explaining FDI behaviour. Multinationals from less advanced economies 
tend to have weaker ownership advantages and firm-specific capabilities (Lall, 1983; Wells, 1983), 
at times investing in more advanced economies from a position of competitive weakness (Li, 2007; 
Luo et al., 2010; Wesson, 1999), and some may even be ‘multinationals without advantages’ (Fosfuri 
& Motta, 1999).
In fact, this theoretical perspective holds regardless of the nature or existence of ownership advan-
tages, or the origin of multinationals in advanced, emerging or developing countries. Many studies 
have confirmed that multinationals from advanced economies investing overseas seek assets and 
advantages as well (Almeida, 1996; Cantwell, Dunning, & Janne, 2004; Dunning, 1996; Kuemmerle, 
1999; Shan & Song, 1997).
Several studies have attempted to quantify the impact of OFDI in the world’s leading home econ-
omies such as the United States, Japan and European countries. This empirical evidence suggests 
that when a quantifiable impact was found it most often tended to be small but positive (Bergsten, 
Horst, & Moran, 1978; Dunning & Lundan, 2008; Kojima, 1973; Kojima & Ozawa, 1984; Kokko, 
2006; Lipsey, 2004; Ozawa, 1992). OFDI has been found to enhance growth and output (Herzer, 
2008, 2010), exports (Chédor, Mucchielli, & Soubaya, 2002; Hijzen, Jean, & Mayer, 2011; Lipsey 
& Ramstetter, 2003), employment (Federico & Minerva, 2008; Hijzen et al., 2011), productivity 
and efficiency (Driffield & Love, 2005; Egger, Pfaffermayr, & Wolfmayr-Schnitzer, 2001; Sunesen, 
Jespersen, & Thelle, 2010; Van Pottelsberghe de la Potterie & Lichtenberg, 2001) and know-how 
(Globerman, Kokko, & Sjöholm, 2000; Herstad & Jónsdóttir, 2006; Popovici, 2005) in particular 
advanced home economies. These studies may only offer a limited amount of insight, given their 
focus on just a few countries or country groupings and obvious data limitations, arising, in particu-
lar, from the aggregate nature of some datasets which were used. Nevertheless, they might suggest 
that similar effects should play a role in the developing home economies, which is encouraging 
for the purpose of our study. Unfortunately, explicit discussions of an impact on developing home 
countries have been limited to a few rare exceptions (UNCTC, 1993), and empirical evidence has 
been lacking entirely.
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3. The returns from OFDI
The effective and successful pursuit of assets and advantages abroad will result in the generation of 
returns by the multinational enterprise conducting the investment. Conceptually, returns may consist 
of those assets or advantages the pursuit of which formed the original rationale for the investment 
(e.g. a technology sought specifically through the investment is transferred back home), or they may 
comprise secondary benefits realised from the pursuit of assets and advantages (e.g. access to a market 
through OFDI yielding financial profits). The contribution of these returns to the home economy can be 
either firm-specific in nature, benefiting the investing firm, or it can involve broader gains and benefits 
to other firms or economic actors. Most notably, returns have a beneficial impact on economic devel-
opment if they help mitigate certain development needs faced by a home economy, such as financial 
or technological constraints, capability bottlenecks, resources shortages or a low amount of exports.
Figure 2 provides an analytical framework which captures the returns from OFDI. In addition to 
financial returns, which are the traditional purpose of an investment, a particular attribute of FDI 
is its potential to also generate returns of intangible capabilities and tangible capacity. The following 
sections discuss each of these returns in greater detail. The precise nature of these returns tends to 
differ depending on whether the investment is made in economies which are equally or more advanced 
relative to the investing multinational’s home country, or in less advanced economies.
3.1. Financial returns
Successful investments by nature yield quantifiable financial gains for the investing firms as they make 
profits overseas or generate other earnings. Figure 3 depicts FDI income and rates of return on invest-
ment in 2011 for 10 leading emerging economies. FDI income has been a few USD billion for most of 
these countries, with rates of return at 5% on average. Rates of return from FDI tend to exceed other 
types of investment returns (UNCTAD, 2013, p. 31). Usually, a proportion of these investment-related 
earnings are repatriated to the home economy. Repatriated returns on FDI can be substantial, although 
they tend to fluctuate over time (UNCTAD, 2006). Although data for developing countries are lacking, 
around US$1 trillion of global earnings from FDI were repatriated to the home economy or other 
countries in 2011 (UNCTAD, 2013, p. 33). Financial returns are transferred to the home economy via 
transactions involving banks or other financial institutions, or through mechanisms internal to the 
firm such as within-firm financial payments or transfer pricing.
Figure 2. Contribution of Ofdi to economic development: an analytical framework.
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Financial returns result from income and profits generated by the sales of products and services 
produced in the host economy or exported from the home economy. Represented as ‘financial(income)’ 
returns in Figure 2, they are particularly significant when FDI is made in more advanced, high- 
income markets, but they also result from investments in less advanced countries. They are a typical 
result of vertical and trade-supporting OFDI which complements economic activity in the home 
economy (Kojima, 1973, 1975; Kojima & Ozawa, 1984; Lipsey, 2004). Chinese firms, for example, 
have invested heavily in sales offices and assembly operations in Europe in order to strengthen 
exports of low-cost products which are still made in China (Knoerich, 2012). Some OFDI enhances 
the sale of intermediate goods (often relatively more high-tech components) to production locations 
in other countries, generating financial returns as well. One example of this is Taiwanese offshoring 
to mainland China.
In addition, OFDI is made in less advanced host countries in order to take advantage of lower input 
and labour costs in manufacturing and other activities. This cost-saving OFDI yields a different kind 
of financial returns, referred to as ‘financial(savings)’ returns in this study.
Financial returns from OFDI are not limited to the investing firm but may be visible at a more 
macroeconomic level. Although evidence on this to date is scant, we should expect OFDI to create 
opportunities for the multinationals’ locally embedded suppliers in the home economy. The financial 
earnings made by these firms from providing intermediary products and related commercial services 
to the investing multinationals and their overseas subsidiaries resemble another form of financial(income) 
returns. They have the potential to benefit smaller and weaker enterprises which may by themselves 
not enjoy the receipt of financial payments from overseas customers and business partners.
The enhanced availability of finance is central for development. Not only does a healthy financial 
position help strengthen and maybe even enlarge the investing multinational, but the development 
of local, possibly small- and medium-sized enterprises may be supported as well. Particular develop-
ment contributions are realised when financial returns are converted for use in activities and projects 
which are important for home economy development. The firms may, for example, invest in further 
industrial expansion, domestic R&D, skills enhancement or green projects.
Exports yielding financial returns are often serviced by an expansion of industrial output and 
production in the home economy, in line with an export-oriented growth strategy. In addition to 
generating foreign exchange, this can create additional domestic employment so that some of the 
financial returns will be converted into wages, enhancing the opportunities and incomes of the 
population in the less advanced economy. Ultimately, a greater financial wealth at the enterprise and 
individual levels contributes to raising domestic fixed capital formation, national savings, consump-
tion and tax revenue.
0 2 4 6 8 10
Malaysia (9)
Chile (5)
China (21)
Russia (22)
Mexico (5)
South Korea (3)
India (2)
South Africa (1)
Brazil (2)
Figure 3. rates of return (%) from Ofdi in 2011 for leading emerging economies. Source: imf (2012). rates of return are calculated 
by dividing fdi income in 2011 by the average of the fdi positions for 2011 and 2010 (unCtAd, 2013).
note: figures in parentheses indicate foreign direct investment income in 2011, uSd billion.
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3.2. Intangible capability returns
By investing overseas, multinationals generate returns of intangible capabilities in the form of addi-
tional knowledge, skills, technological upgrading, managerial expertise and a brand’s goodwill. When 
investments are made in more advanced economies, ‘intangible capability(transfers)’ returns are generated 
primarily as a result of the pursuit of know-how and strategic assets in the host economy and their 
transfer back to the home economy. The benefits to firms from less advanced economies could be 
especially significant, as the variety and sophistication of technologies, know-how and skills is usually 
greater in more advanced economies.
Mergers and acquisitions (M&As) and other forms of alliances and partnerships with companies 
in host countries are particularly valuable opportunities for the generation of intangible capability 
returns, as the internal knowledge and assets of the firms involved become directly accessible to the 
partner firms (Ahuja & Katila, 2001; Bresman, Birkinshaw, & Nobel, 1999; Inkpen, 1998; Ranft & Lord, 
2002). This circumvents time-consuming efforts of domestic, in-house innovation. For example, the 
Turkish firm Arçelik acquired brands in Europe through M&As (Dunning & Lundan, 2008), and the 
acquisition of IBM’s PC business in 2004 elevated Lenovo’s international competitive position to first 
in terms of global market share through technological upgrading (Rui & Yip, 2008). The opportunity 
of fast-track access to know-how and technologies may be an explanation for why as much as 56% 
of global cross-border M&As were undertaken by multinationals from developing and transition 
economies in 2013 (UNCTAD, 2014).
Intangible capability returns may also be the result of ‘reverse’ linkages and spillover effects in 
advanced host economies. Reverse spillover effects have been empirically proved to exist in the man-
ufacturing sectors of the United Kingdom (De Propris & Driffield, 2006; Driffield & Love, 2003, 2005), 
and some concrete yet tentative evidence is emerging that multinationals from emerging economies 
also benefit from them (Chen, Li, & Shapiro, 2012), including multinationals from China (Huang & 
Wang, 2009) and Brazil (Mendes Borini, de Miranda Oliveira, Freitas Silveira, & de Oliveira Concer, 
2012).
By reversing the analytical thrust of the traditional literature on FDI spillovers (JBICI, 2002; Saggi, 
2002), we can discern three possible types of ‘reverse’ spillovers. Firstly, ‘reverse’ horizontal linkages may 
result from exposure to local competitors with more advanced capabilities in host countries. A ‘reverse’ 
competition effect could push firms from less advanced economies into adjusting and enhancing their 
performance in order to stay competitive in the host economy, and a ‘reverse’ demonstration effect 
occurs when investing firms improve their capabilities by observing, imitating and adopting practices 
and technologies of host country firms. For example, many subsidiaries of Chinese firms in advanced 
economies function as ‘listening posts’ for their parent firm (Knoerich, 2012; Von Zedtwitz, 2006). 
Secondly, ‘reverse’ vertical linkages may occur. Through ‘reverse’ forward linkages, an investing firm 
may receive information, know-how, technical assistance or training from its customer firms in more 
advanced economies. ‘Reverse’ backward linkages may, in turn, offer opportunities for the procure-
ment of advanced producer goods and other high-technology inputs from suppliers in the advanced 
economy where the investment is made. Finally, through ‘reverse’ labour turnover, well-educated and 
high-skilled employees hired in the advanced host economy bring new types of (tacit) knowledge and 
experience into the investing multinational.
Capabilities acquired by firms investing overseas and transferred to the home economy may spread 
via knowledge diffusion from headquarters to other companies there, facilitated by the fact that out-
ward investing firms are ‘local’ in origin, exhibit similar characteristics and capabilities to domestic 
firms, cultivate strong domestic linkages and have a profound embeddedness in their home economy. 
In addition, intangible capability returns may also improve standards in the home economy, as mul-
tinationals introduce quality, environmental, labour, managerial and other standards encountered 
overseas into their home economy operations. But although the benefits for multinationals from 
‘reverse’ spillovers and the diffusion of knowledge and standards in the home economy are plausible 
from a theoretical point of view, research still needs to provide empirical confirmation of the positive 
effects for less advanced economies.
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Finally, the generation of intangible capability returns is not only possible when companies make 
investments in more advanced economies. Especially when OFDI taps into low-cost, unskilled labour 
in economies which are even less advanced than the country of origin of the investing firm (as would 
be the case with horizontal, trade-substituting OFDI), the resulting movement of labour-intensive 
economic activity from home to host economy may force the labour force composition in the home 
economy to shift in the direction of higher-end activities, thereby inducing economic upgrading 
(Kojima, 1973, 1975; Kojima & Ozawa, 1984; Lipsey, 2004; Moran, 2006). Capital- and skill-intensive 
production would start dominating output and exports, allowing ‘white collar’ employment to increase 
and wages to rise with higher worker productivity (Moran, 2006). Such ‘intangible capability(upgrading)’ 
returns have, for example, been observed in Taiwan once Taiwanese firms started offshoring labour- 
intensive production to mainland China (Tsai, 2015).
In sum, intangible capability returns help upgrade firms in less advanced home economies. As this 
process eases technological deficiencies and lack of know-how in the less advanced economies from 
which the investments originate and supports technological advancement and catching up, there will 
be beneficial effects on the competitiveness and upgrading of home economy industries.
3.3. Tangible capacity returns
OFDI can enhance production capacities in the home economy as well as capacities to construct, oper-
ate, sell and consume, thereby supporting processes of development and industrialisation. ‘Tangible 
capacity(process)’ returns are generated when machinery and capital goods, normally acquired in more 
advanced economies through OFDI, are physically shipped back to the home economy to improve 
home economy production processes and enhance productivity. Imports of capital goods, machinery 
and equipment and a broader variety of intermediate goods have been found to boost productivity 
in developing countries (Coe, Helpman, & Hoffmaister, 1997). Similarly, the overseas acquisition of 
brands can expand a company’s sales in the home economy and beyond.
‘Tangible capacity(inputs)’ returns, in turn, occur when multinationals use OFDI to acquire natural 
resource companies, mines and oilfields, obtain exploration and exploitation rights, and purchase land. 
Chinese companies have been on a recent global quest to secure oil and gas concessions and mines for 
the extraction of a variety of raw materials (Buckley et al., 2007; Cai, 1999; Chen, 2011; Deng, 2004; 
Ma & Andrews-Speed, 2006). Russian energy companies are also active internationally, and companies 
from various high- and middle-income countries have engaged in land investments overseas to secure 
food supplies (Smaller & Mann, 2009; Von Braun & Meinzen-Dick, 2009).
Tangible capacity(inputs) returns are generated directly when particular quantities are shipped back 
to the home country. For example, there are instances where Chinese companies have shipped raw 
materials extracted from an investment back to China (Cai, 1999; Deng, 2004). Alternatively, output is 
sold on the international market, resulting in an expansion and diversification of global supply (Chen, 
2011; Moran, 2010) and a possible reduction of raw material prices globally and to the benefit of any 
buyers in the home economy. Similar scenarios may be found with intermediate and final products 
manufactured overseas, especially if incorporated more securely within a firm’s own production chain.
As economies industrialise and develop, they become increasingly dependent on overseas resources, 
especially when local endowments become insufficient (Ozawa, 1992), or resources are unavailable, 
scarce or expensive in the home country. By securing longer-term ownership and control over relevant 
assets in foreign countries, OFDI helps mitigate these shortages and increase capacities, thereby pro-
moting economic growth and stability. It is also a strategy to minimise risks and ensure stability and 
continuity of the economic development process. Given existing uncertainties and the international 
price volatility of commodities and some intermediate goods, sole dependence on the market entails 
large risks for rapidly growing home economies and their firms. Many commodities and intermediate 
products are used in the home economy as inputs for production processes in export-oriented sectors, 
as material for the construction of critical infrastructure, to meet a developing country’s rising energy 
requirements and reduce energy shortages, or to enhance food security.
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4. Assessing the importance of OFDI for economic development
The previous discussion has shown the various ways in which all three types of returns from OFDI 
support less advanced economies in achieving greater levels of economic development and indus-
trialisation. The importance of OFDI for development should therefore not be underestimated. In 
particular, it is worth highlighting the unique position of middle-income countries and emerging 
economies. Their firms’ ability to generate returns from investments in economies which are more 
and less advanced than the home economy, along both arrows in Figure 2, allows them to maximise 
the variety of developmental gains from these returns. This is because they can benefit from the effects 
represented in both arrows. Advanced economies benefit primarily from their outward investing 
multinationals generating returns in the lower arrow (and some limited benefits of the upper arrow 
when the investment flows to economies at equal level of development), while less advanced countries 
other than the emerging economies benefit primarily from their firms overseas generating returns 
of the upper arrow – if at all (see Figure 2). One may argue that advanced countries and their firms 
benefit relatively more than emerging economies and their firms from financial(savings) and intangible 
capability(upgrading) returns, due to high costs at home and their need to offshore lower-end productive 
activities. Emerging economy firms, in turn, should experience relatively larger gains from intangible 
capability(transfers) and tangible capacity(process, inputs) returns. It is these returns which help them over-
come their significant technological and knowledge deficiencies, enhance production capacities and 
achieve greater stability by establishing security of access to inputs, raw materials and energy resources 
(which is something advanced economies have already achieved). Intangible capability(transfers) returns 
are particularly valuable in developmental processes as they support industrial and technological 
upgrading and catch-up.
4.1. Limitations and prerequisites
These positive contributions which OFDI makes for development might, however, be derailed in a 
number of ways, and there may be some harmful effects. First of all, many lower-income countries 
suffer from a shortage of capital, and OFDI may exacerbate such shortages as it involves an initial out-
flow of capital for an unspecified period of time. OFDI may crowd out domestic investment especially 
if domestic firms have insufficient funds at their disposal (Lee, 2002, p. 103). Over time, however, any 
initial shortages will be mitigated by the financial returns, which may eventually offset and surpass 
the initial outflow of capital. In fact, OFDI has been found to interact with domestic investment in a 
situation of positive interdependence between them (Stevens & Lipsey, 1992), and domestic invest-
ment may not be affected if firms hold sufficient funds for both domestic and foreign investment (Lee, 
2002, pp. 103, 104). There is also less of an effect on domestic investment if companies source capital 
for their foreign investments from overseas sources, such as financial institutions in the host country.
Secondly, as production is relocated to overseas destinations, OFDI may crowd out other economic 
activity in the home country, such as production, exports and employment (Debaere, Lee, & Lee, 2010), 
reducing workers’ income and tax revenue as a consequence. This ‘offshoring’ effect may, however, 
be less pronounced in less advanced home economies, where production costs still tend to be low. 
Studies of advanced home economies have also confirmed the limits to such concerns, indicating 
that complementarities resulting from OFDI tend to outweigh these substitution effects (Dunning & 
Lundan, 2008; Kokko, 2006), and suggesting that OFDI helps preserve home economy production, 
exports and employment (and eventually income and tax revenue), at least in part (Blomström & 
Kokko, 1998; Lipsey, 2004; Lipsey & Weiss, 1981; Moran, 2006).
Even when such harmful effects do not occur, OFDI may not make a contribution to development, 
as successful generation of returns from OFDI requires the existence of a number of prerequisites. Most 
notably, a sufficient number of firms from the home economy must be involved in relevant activities in 
order to generate any significant development contribution at a macro-level. This can be particularly 
problematic for low-income countries with a limited number of multinationals. When FDI outflows 
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are limited the returns from them will be limited as well. Moreover, assets and advantages have to be 
available and accessible overseas; for example, foreign firms, mining concessions and land may not 
be readily available for purchase, not only for economic but also for political reasons. Firms from the 
host economy must be willing to cooperate with emerging multinationals or be available as a target for 
an acquisition. Overseas subsidiaries have to make profits before they can generate financial returns.
Even though it has been suggested above that the possession of ownership advantages may not be 
a necessary prerequisite for successful overseas investment (Driffield & Love, 2003; Fosfuri & Motta, 
1999), the generation of certain types of returns from OFDI does require the prevalence of sufficient 
absorptive and learning capacity at both the level of the less advanced economy and its firms. At the 
level of the economy, absorptive capacity requires an appropriate institutional and legal environment 
in the home country, supportive policy-making, a solid level of education and technological skills, 
sufficient quality of domestic labour and other economic and legal fundamentals (Mowery & Oxley, 
1995; World Bank, 2008). At the level of the firm, absorptive capacity requires the possession of prior 
related knowledge, providing a firm with the ability to ‘recognize the value of new, external information, 
assimilate it, and apply it to commercial ends’ (Cohen & Levinthal, 1990, p. 128).
Firm-level absorptive capacity is particularly important for the generation of intangible capa-
bility(transfers) returns, allowing know-how transferred from overseas, in tacit or explicit form, to be 
effectively recognised, assimilated and applied. Makino et al. (2002), for example, found that suc-
cessful asset-seeking FDI by Taiwanese firms was contingent on the investing firm’s possession of 
technological capabilities or prior experience in strategic asset-seeking. Firm-level absorptive capacity 
is, however, only effective if there is absorptive capacity at the country level as well. The latter is also 
necessary for the generation of intangible capability(upgrading) returns, as enhancing the quality of a 
nation’s workforce requires the necessary institutional and educational environment. If less advanced 
economies or their firms lack the necessary absorptive capacity, these types of returns may not be 
effectively realised. For the generation of financial returns, it is even necessary for countries and their 
firms to have a good degree of competitiveness in order to access overseas markets and engage in 
efficient production abroad.
Finally, there may be hurdles in the establishment of the links between home and host economies 
necessary for the realisation of returns. This includes limitations to cross-border financial transfers 
and transport of commodities and capital goods. Processes of exchange and know-how-sharing from 
target companies and subsidiaries to headquarters must work effectively in order to exchange exper-
tise and know-how which is often intrinsically connected to the institutional structures of a firm 
and may be ‘tacit, socially complex, and idiosyncratic’ (Ranft & Lord, 2002, p. 423). While a firm as 
a social community provides a suitable environment for quick and efficient creation and transfer of 
knowledge (Kogut & Zander, 1996), for knowledge effectively to reach the parent company, positive 
interaction and trust must be maintained between it and its subsidiaries along structural, relational 
and cognitive dimensions of social capital (Nahapiet & Ghoshal, 1997, 1998; Tsai & Ghoshal, 1998). 
Many Chinese firms have acquired technological leaders in advanced economies, without interfering 
in the organisational structure of the acquired firms (Knoerich, 2010) – a ‘light-touch’ approach which 
minimises social interaction and may impede learning.
Certainly not all of the activities associated with MNEs’ outward investment are by nature good 
for home economies – especially when capital outflows and ‘offshoring’ are the result – but many of 
the benefits the returns from OFDI can bring are shared widely and beyond the narrow realm of the 
investing MNE. It is rather the above limitations in the realisation of effective returns from OFDI 
which may form the primary inhibitors of a development contribution.
4.2. Comparison with other international channels of economic interaction
Beyond weighing the strengths of OFDI in contributing to economic development against its limi-
tations, the significance of OFDI for economic development should also be judged by comparing it 
with the strengths and weaknesses of other international economic activities found in past research 
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to make a development contribution: direct capital inflows from abroad, the international exchange 
of goods and services, and the movement of people across borders (Andreosso-O’Callaghan & Qian, 
1999; World Bank, 2008; Saggi, 2004). While each of these makes a distinct contribution to economic 
development, they all have their own limitations and necessary prerequisites.
The rich literature on the effects of inward FDI on economic growth and development, for instance, 
itself remains inconclusive and ambiguous, both theoretically and empirically (Crespo & Fontoura, 
2007; Fan, 2003; Moran et al., 2005; Narula & Dunning, 2000, 2010; Saggi, 2002; Shan, Tian, & Sun, 
1999; Sornarajah, 2004; Young & Lan, 1997). While inward FDI brings in fresh capital and may have a 
positive impact by creating employment, enhancing tax revenues, expanding trade, generating spillo-
vers and transferring know-how, it is typically followed by capital outflows when companies repatriate 
profits back to the home country. Moreover, foreign investors often employ expatriates in key posi-
tions and transfer dated and unsuitable technologies to less advanced host economies (Sornarajah, 
2004), limiting development opportunities. Spillover effects in host economies may be constrained by 
similar deficiencies in absorptive capacity and limitations to inter-firm collaboration, and the foreign 
competition may put domestic firms out of business. Meyer suggests that the net effect of inward FDI 
in host economies may be ‘close to nil’ (Meyer, 2005, p. 7).
Imports can mitigate capacity problems and bring in much-needed capital goods and high-tech 
products which cannot be manufactured domestically. However, import prices can be volatile, and 
the technology gains from imports are limited by the difficulties of deciphering tacit or non-codified 
elements of products through unilateral activities such as reverse engineering. An export-oriented 
development strategy can increase employment and yield enhanced earnings and foreign exchange. 
But tough foreign competition can significantly limit the gains from such a strategy. Licensing agree-
ments and original equipment manufacturing for exports offer potential learning opportunities, but 
such arrangements only work when companies outsourcing production via a license are comfortable 
sharing the relevant technologies with firms in less advanced economies, which applies more often to 
less sophisticated technologies with lesser proprietary value.
Outward migration offers gains from remittances and the prospect of well-educated returnees in 
the future, but the departure of key talent – the so-called ‘brain drain’ – can be a significant burden 
(Adams, 2003; Docquier, 2006; World Bank, 2008). It remains an open question as to what extent 
migrants carry or transfer complex and tacit know-how back to the home country for effective use 
in domestic industries. Finally, high-skilled immigrants from advanced economies rarely settle in 
lower-income countries, preventing the latter from reaping the benefits of immigration.
In sum, inward FDI, trade and migration make important contributions to economic develop-
ment. But as they have also faced limitations and constraints, the returns from OFDI have their 
own distinct role to play, deserving separate, explicit consideration in research and economic policy. 
In fact, there are unique development contributions which only OFDI can make, complementing 
inward FDI, trade and migration. This is because OFDI offers one unique attribute not held by the 
others – the corporate ownership of non-financial overseas assets. Only OFDI can provide secure and 
stable access to natural resources and commodities and offer opportunities to access particular assets 
which are only available abroad, such as certain technologies and brands. In contrast to inward FDI, 
OFDI places the responsibility for development outcomes into the hands of the firms from the less 
advanced economies themselves. It is they who have to determine appropriate investment locations 
(such as in advanced economies or in the vicinity of technological leaders); to decide on the entry 
mode suitable to the type of asset or advantage pursued; to choose appropriate foreign companies for 
acquisition; and to consider strategies on how to seek and transfer desired technologies and know-how, 
possibly the ones most suitable for production conditions in the less advanced home economy and 
compatible with indigenous technologies there. With firms from less advanced economies themselves 
having to be pro-active and in control of the process, the prospects of gaining access and transferring 
those capabilities and resources considered important for development are likely to be heightened. 
Naturally, there is a price to pay for this control, as the financial burden and investment risk resulting 
from the liability of foreignness (Child & Rodrigues, 2005; Tang, Gao, & Li, 2008; Zaheer, 1995) can 
be substantial for firms from less advanced economies.
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5. Conclusions
This study investigated how OFDI contributes to economic development in the world’s less advanced 
home countries. Drawing on a variety of theoretical and empirical evidence together with specific 
examples, it found that multinational enterprises generate returns when they pursue assets and advan-
tages abroad through OFDI. In various ways, these financial, intangible capability and tangible capacity 
returns help ease a country’s development needs, such as by bringing in additional finance, supporting 
industrial growth and technological catch-up, enhancing production capacities, and providing stability 
needed to support the development process.
It is those countries at the later stages of economic development, such as the emerging economies, 
which should experience the largest gains from OFDI. This is because their endowment with capital, 
absorptive capacity and international exposure is considerable, while important development needs 
persist. Emerging economies potentially receive the largest variety of returns from OFDI as their 
firms – in contrast to firms from high-income and other lower-income economies – have the options 
to invest in more advanced, equal and less advanced economies. While advanced economy OFDI also 
generates a variety of returns, it is less able to provide a specific development contribution to the home 
economy, such as by narrowing knowledge gaps vis-à-vis the international technology frontier or by 
providing much-needed finance, capital goods or resources to support a process of industrialisation. 
Low-income countries, in turn, are severely constrained by the lack of investment capital and small 
number of multinational enterprises, so they are much less likely to benefit in significant ways from 
OFDI. Nevertheless, companies from countries such as Indonesia (Lecraw, 1993) and China (Young, 
Huang, & McDermott, 1996) already invested abroad at times when they had not yet reached the 
status of emerging economies, and lower-income countries may still reap some development gains 
from individual OFDI projects.
This study acknowledged a number of limitations to the potential development contribution of 
OFDI. There is a lack of clarity, however, on the severity of these constraints, and similar limitations 
have also been found in studies of other economic phenomena and international economic exchanges 
which are purported to have a positive impact on economic development. Some types of OFDI will 
contribute to home economy development more than others.
More certain is the urgent need for more research on the returns from OFDI. Such research should 
provide more detailed assessments of the types of OFDI activity which produce more, or less, ben-
eficial development outcomes. This can be done, for example, by analysing what assets and advan-
tages generate which kinds of returns, how effective these returns are in facilitating home economy 
development in particular ways, what mechanisms, conditions, company strategies and government 
policies are supportive to this process, to what degree ‘reverse’ spillovers and knowledge diffusion 
mechanisms as well as benefits to home economy suppliers are being realised, and when returns are 
generated on a time trajectory after the initial investment was made. Do only the large acquisitions 
or major investment deals have a significant impact, or can small-scale R&D activities, for instance, 
yield positive results for development as well, enabling poorer countries with less capital availability 
to enjoy some of the potential benefits offered by OFDI? These kinds of questions require further 
attention in future research.
A more precise understanding of how OFDI contributes to economic development would enable 
governments to identify what kinds of policies and incentives as well as institutional and legal frame-
works best promote OFDI in the interest of development. Policy should aim at supporting OFDI in 
areas proved to provide a development benefit to the national economy, such as where OFDI miti-
gates constraints, shortages and bottlenecks typically experienced by developing countries. Because 
different types of OFDI promote home economy development in different ways, a selective policy and 
incentive framework is needed. For example, based on the findings of this study, a policy framework 
might promote OFDI which promises to generate intangible capability(transfers) and tangible capacity 
returns, especially in sectors of strategic importance to the home economy. Policy should curtail any 
outright negative effects, and encourage OFDI which avoids crowding out domestic investment or 
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economic activity, such as where financial and intangible capability(upgrading) returns might be expected 
in the short- to medium-term.
Governments from advanced economies could consider providing assistance or subsidies for FDI 
originating from less advanced economies if it addresses development needs of the home economy 
in such areas as agriculture, the environment, pharmaceutical research or other sectors relevant to 
development. In such a context, advanced economies have an opportunity to contribute to global 
development through an additional channel, namely, by hosting targeted investors from less advanced 
economies.
A key contribution of this study is to highlight this issue as an important but so far much neglected 
dimension in current research on FDI and development. OFDI needs more explicit consideration in 
the development literature. It is hoped that the categories introduced in this study provide a useful 
framework for further inquiries into this area. They may also function as a source of guidance for 
policymakers concerned with issues of economic development.
Acknowledgements
The author is grateful to comments provided by the editors and by anonymous reviewers. He would also like to thank the 
participants at the Third Copenhagen Conference on “‘Emerging Multinationals’: Outward Investment from Emerging 
Economies”, and Peter Ping Li, for their helpful comments on an earlier version of this paper.
Disclosure statement
No potential conflict of interest was reported by the author.
Funding
Open access for this article was funded by King’s College London.
Notes on contributor
Jan Knoerich is a lecturer at the School of Global Affairs, King's College London. He works on foreign direct investment 
and its development implications, and on outward foreign direct investment from China and other emerging economies.
ORCID
Jan Knoerich   http://orcid.org/0000-0002-6615-3179
References
Adams, R. H. (2003). International migration, remittances, and the brain drain: A study of 24 labor-exporting countries 
(Policy Research Working Paper 3069). Washington, DC: The World Bank.
Ahuja, G., & Katila, R. (2001). Technological acquisitions and the innovation performance of acquiring firms: A 
longitudinal study. Strategic Management Journal, 22(3), 197–220.
Almeida, P. (1996). Knowledge sourcing by foreign multinationals: Patent citation analysis in the U.S. semiconductor 
industry. Strategic Management Journal, 17, 155–165.
Andreosso-O’Callaghan, B., & Qian, W. (1999). Technology transfer: A mode of collaboration between the European 
Union and China. Europe-Asia Studies, 51, 123–142.
Barney, J. B. (1991). Firm resources and sustained competitive advantage. Journal of Management, 17, 99–120.
Barney, J. B., & Hesterly, W. (1996). Organizational economics: Understanding the relationship between organizations 
and economic analysis. In S. R. Clegg, C. Hardy, & W. R. Nord (Eds.), Handbook of organization studies (pp. 115–147). 
Thousand Oaks, CA: Sage.
Bergsten, C. F., Horst, T., & Moran, T. H. (1978). American multinationals and American national interests. Washington, 
DC: The Brookings Institution.
Blomström, M., & Kokko, A. (1998). Multinational corporations and spillovers. Journal of Economic Surveys, 12(2), 1–31.
14   J. KNOERICH
Bonaglia, F., Goldstein, A., & Mathews, J. A. (2007). Accelerated internationalization by emerging markets’ multinationals: 
The case of the white goods sector. Journal of World Business, 42, 369–383.
Bresman, H., Birkinshaw, J., & Nobel, R. (1999). Knowledge transfer in international acquisitions. Journal of International 
Business Studies, 30, 439–462.
Buckley, P. J., Clegg, J. L., Cross, A. R., Liu, X., Voss, H., & Zheng, P. (2007). The determinants of Chinese outward foreign 
direct investment. Journal of International Business Studies, 38, 499–518.
Cai, K. G. (1999). Outward foreign direct investment: A novel dimension of China’s integration into the regional and 
global economy. The China Quarterly, 160, 856–880.
Cantwell, J. A., Dunning, J. H., & Janne, O. E. M. (2004). Towards a technology-seeking explanation of U.S. direct 
investment in the United Kingdom. Journal of International Management, 10, 5–20.
Caves, R. E. (1971). International corporations: The industrial economics of foreign investment. Economica, 38(149), 
1–27.
Caves, R. E. (1974). Industrial organization. In J. H. Dunning (Ed.), Economic analysis and the multinational enterprise 
(pp. 115–146). London: George Allen & Unwin.
Chédor, S., Mucchielli, J.-L., & Soubaya, I. (2002). Intra-firm trade and foreign direct investment: An empirical analysis 
of French firms. In R. E. Lipsey & J.-L. Mucchielli (Eds.), Multinational firms and impacts on employment, trade and 
technology (pp. 84–100). London: Routledge.
Chen, S. (2011). Has China’s foreign energy quest enhanced its energy security? The China Quarterly, 207, 600–625.
Chen, V. Z., Li, J., & Shapiro, D. M. (2012). International reverse spillover effects on parent firms: Evidences from 
emerging-market MNEs in developed markets. European Management Journal, 30, 204–218.
Child, J., & Rodrigues, S. B. (2005). The internationalization of Chinese firms: A case for theoretical expansion? 
Management and Organization Review, 1, 381–410.
Coe, D., Helpman, E., & Hoffmaister, A. (1997). North-South R&D spillovers. The Economic Journal, 107, 134–149.
Cohen, W. M., & Levinthal, D. A. (1990). Absorptive capacity: A new perspective on learning and innovation. 
Administrative Science Quarterly, 1, 128–152.
Crespo, N., & Fontoura, M. P. (2007). Determinant factors of FDI Spillovers – What do we really know? World 
Development, 35, 410–425.
De Mello, L. (1997). Foreign direct investment in developing countries and growth: A selective survey. Journal of 
Development Studies, 34(1), 1–34.
De Propris, L., & Driffield, N. (2006). The importance of clusters for spillovers from foreign direct investment and 
technology sourcing. Cambridge Journal of Economics, 30, 277–291.
Debaere, P., Lee, H., & Lee, J. (2010). It matters where you go: Outward foreign direct investment and multinational 
employment growth at home. Journal of Development Economics, 91, 301–309.
Deng, P. (2004). Outward investment by Chinese MNCs: Motivations and implications. Business Horizons, 47, 8–16.
Deng, P. (2007). Investing for strategic resources and its rationale: The case of outward FDI from Chinese companies. 
Business Horizons, 50, 71–81.
Deng, P. (2008). Resources, capability, and outbound FDI from Chinese companies. In I. Alon & J. R. McIntyre (Eds.), 
Globalization of Chinese enterprises (pp. 17–30). New York, NY: Palgrave Macmillan.
Docquier, F. (2006). Brain drain and inequality across nations (IZA Discussion Paper No. 2440). Bonn: Institute for the 
Study of Labor.
Driffield, N., & Love, J. H. (2003). Foreign direct investment, technology sourcing and reverse spillovers. The Manchester 
School, 71, 659–672.
Driffield, N., & Love, J. H. (2005). Who gains from whom? Spillovers, competition and technology sourcing in the 
foreign-owned sector of UK manufacturing. Scottish Journal of Political Economy, 52, 663–686.
Dunning, J. H. (1996). The geographical sources of the competitiveness of firms: Some results of a new survey. 
Transnational Corporations, 5(3), 1–29.
Dunning, J. H. (2001a). The eclectic (OLI) paradigm of international production: Past, present and future. International 
Journal of the Economics of Business, 8, 173–190.
Dunning, J. H. (2001b). The key literature on IB activities: 1960–2000. In A. M. Rugman & T. L. Brewer (Eds.), The 
Oxford handbook of international business (pp. 36–68). New York, NY: Oxford University Press.
Dunning, J. H., & Lundan, S. M. (2008). Multinational enterprises and the global economy. Cheltenham: Edward Elgar.
Dunning, J. H., & Narula, R. (1996). The investment development path revisited: Some emerging issues. In J. H. Dunning 
& R. Narula (Eds.), Foreign direct investment and governments: Catalysts for economic restructuring (pp. 1–41). London: 
Routledge.
Egger, P., Pfaffermayr, M., & Wolfmayr-Schnitzer, Y. (2001). The international fragmentation of Austrian manufacturing: 
The effects of outsourcing on productivity and wages. The North American Journal of Economics and Finance, 12, 
257–272.
Fan, E. X. (2003). Technological spillovers from foreign direct investment – A survey. Asian Development Review, 20, 
34–56.
Federico, S., & Minerva, G. A. (2008). Outward FDI and local employment growth in Italy. Review of World Economics, 
144, 295–324.
OXFORD DEVELOPMENT STUDIES  15
Fosfuri, A., & Motta, M. (1999). Multinationals without advantages. Scandinavian Journal of Economics, 101, 617–630.
Gammeltoft, P., Barnard, H., & Madhok, A. (2010). Emerging multinationals, emerging theory: Macro- and micro-level 
perspectives. Journal of International Management, 16, 95–101.
Ghauri, P. N., & Yamin, M. (2009). Revisiting the impact of multinational enterprises on economic development. Journal 
of World Business, 44, 105–107.
Gilpin, R. (2001). Global political economy: Understanding the international economic order. Princeton, NJ: Princeton 
University Press.
Globerman, S., Kokko, A., & Sjöholm, F. (2000). International technology diffusion: Evidence from Swedish patent 
data. Kyklos, 53, 17–38.
Görg, H., & Strobl, E. (2001). Multinational companies and productivity spillovers: A meta-analysis. The Economic 
Journal, 111, 723–739.
Hedlund, G. (1994). A model of knowledge management and the N-form corporation. Strategic Management Journal, 
15, 73–90.
Herstad, S. J., & Jónsdóttir, Á. (2006). National innovation systems and domestic multinational corporations. Oslo: Norden 
Nordic Innovation Centre.
Herzer, D. (2008). The long-run relationship between outward FDI and domestic output: Evidence from panel data. 
Economics Letters, 100, 146–149.
Herzer, D. (2010). Outward FDI and economic growth. Journal of Economic Studies, 37, 476–494.
Hijzen, A., Jean, S., & Mayer, T. (2011). The effects at home of initiating production abroad: Evidence from matched 
French firms. Review of World Economics, 147, 457–483.
Huang, S., & Wang, Q. (2009). Reverse technology spillover from outward FDI: The case of China. In C. Wan, J.-Y. Chung, 
Z. Fang, & Z. Wan (Eds.), Proceedings 2009 international conference on management of e-commerce and e-government 
(pp. 550–553). Los Alamitos, CA: The Institute of Electrical and Electronics Engineers.
Hymer, S. H. (1976). The international operation of national firms: A study of direct foreign investment. Cambridge, MA: 
MIT Press.
IMF. (2012). Balance of payments statistics yearbook 2012. Washington, DC: International Monetary Fund.
Inkpen, A. C. (1998). Learning and knowledge acquisition through international strategic alliances. Academy of 
Management Executive, 12, 69–80.
JBICI. (2002). Foreign direct investment and development: Where do we stand? (JBICI Research Paper No. 15). Tokyo: 
Japan Bank for International Cooperation Institute.
Kalotay, K., & Sulstarova, A. (2010). Modelling Russian outward FDI. Journal of International Management, 16, 131–142.
Kindleberger, C. P. (1969). American business abroad: Six lectures on direct investment. New Haven, CT: Yale University 
Press.
Knoerich, J. (2010). Gaining from the global ambitions of emerging economy enterprises: An analysis of the decision 
to sell a German firm to a Chinese acquirer. Journal of International Management, 16, 177–191.
Knoerich, J. (2012). The rise of Chinese OFDI in Europe. In I. Alon, M. Fetscherin, & P. Gugler (Eds.), Chinese 
international investments (pp. 175–211). Basingstoke: Palgrave MacMillan.
Kogut, B., & Zander, U. (1993). Knowledge of the firm and the evolutionary theory of the multinational corporation. 
Journal of International Business Studies, 24, 625–645.
Kogut, B., & Zander, U. (1996). What firms do? Coordination, identity, and learning. Organization Science, 7, 502–518.
Kojima, K. (1973). A macroeconomic approach to foreign direct investment. Hitotsubashi Journal of Economics, 14(1), 
1–21.
Kojima, K. (1975). International trade and foreign investment: Substitutes or complements. Hitotsubashi Journal of 
Economics, 16(1), 1–12.
Kojima, K., & Ozawa, T. (1984). Micro- and macro-economic models of direct foreign investment: Toward a synthesis. 
Hitotsubashi Journal of Economics, 25(1), 1–20.
Kokko, A. (2006). The home country effects of FDI in developed economies. (EIJS Working Paper No. 225). Stockholm: 
The European Institute of Japanese Studies.
Kuemmerle, W. (1999). The drivers of foreign direct investment into research and development: An empirical 
investigation. Journal of International Business Studies, 30(1), 1–24.
Lall, S. (1983). The new multinationals. The spread of third world enterprises. Chichester: Wiley.
Lecraw, D. J. (1993). Outward direct investment by Indonesian firms: Motivation and effects. Journal of International 
Business Studies, 24, 589–600.
Lee, B.-H. (2002). FDI from developing countries: A vector for trade and development. Paris: OECD.
Li, P. P. (2007). Toward an integrated theory of multinational evolution: The evidence of Chinese multinational enterprises 
as latecomers. Journal of International Management, 13, 296–318.
Li, P. P. (2010). Toward a learning-based view of internationalization: The accelerated trajectories of cross-border learning 
for latecomers. Journal of International Management, 16, 43–59.
Lim, E.-G. (2001). Determinants of, and the relation between, foreign direct investment and growth: A summary of the 
recent literature (IMF Working Paper WP/01/175). Washington, DC: IMF.
16   J. KNOERICH
Lipsey, R. E. (2004). Home- and host-country effects of foreign direct investment. In R. E. Baldwin & L. A. Winters 
(Eds.), Challenges to globalization: Analyzing the economics (pp. 333–379). Chicago, IL: University of Chicago Press.
Lipsey, R. E., & Ramstetter, E. D. (2003). Japanese exports, MNC affiliates, and rivalry for export markets. Journal of the 
Japanese and International Economies, 17, 101–117.
Lipsey, R. E., & Weiss, M. Y. (1981). Foreign production and exports in manufacturing industries. The Review of Economics 
and Statistics, 63, 488–494.
Luo, Y., Xue, Q., & Han, B. (2010). How emerging market governments promote outward FDI: Experience from China. 
Journal of World Business, 45, 68–79.
Ma, X., & Andrews-Speed, P. (2006). The overseas activities of China’s national oil companies: Rationale and outlook. 
Minerals and Energy, 21, 17–30.
Makino, S., Lau, C.-M., & Yeh, R.-S. (2002). Asset-exploitation versus asset-seeking: Implications for location choice of 
foreign direct investment from newly industrialized economies. Journal of International Business Studies, 33, 403–421.
Mathews, J. A. (2006). Dragon multinationals: New players in 21st century globalization. Asia-Pacific Journal of 
Management, 23, 5–27.
Mendes Borini, F., de Miranda Oliveira, M., Freitas Silveira, F., & de Oliveira Concer, R. (2012). The reverse transfer of 
innovation of foreign subsidiaries of Brazilian multinationals. European Management Journal, 30, 219–231.
Meyer, K. E. (2005). Foreign direct investment in emerging economies. Policy discussion paper presented at the emerging 
markets forum, Templeton College, Oxford.
Moran, T. H. (2006). Harnessing foreign direct investment for development: Policies for developed and developing countries. 
Washington, DC: Center for Global Development.
Moran, T. H. (2010). China’s strategy to secure natural resources: Risks, dangers, and opportunities (Policy Analyses in 
International Economics 92). Washington, DC: Peterson Institute for International Economics.
Moran, T. H., Graham, E. M., & Blomström, M. (Eds.). (2005). Does foreign direct investment promote development? 
Washington, DC: Institute for International Economics and Center for Global Development.
Mowery, D. C., & Oxley, J. E. (1995). Inward technology transfer and competitiveness: The role of national innovation 
systems. Cambridge Journal of Economics, 19, 67–93.
Nahapiet, J., & Ghoshal, S. (1997). Social capital, intellectual capital and the creation of value in firms. Academy of 
Management Proceedings, 1, 35–39.
Nahapiet, J., & Ghoshal, S. (1998). Social capital, intellectual capital, and the organizational advantage. Academy of 
Management Review, 23, 242–266.
Narula, R., & Dunning, J. H. (2000). Industrial development, globalization and multinational enterprises: New realities 
for developing countries. Oxford Development Studies, 28, 141–167.
Narula, R., & Dunning, J. H. (2010). Multinational enterprises, development and globalization: Some clarifications and 
a research agenda. Oxford Development Studies, 38, 263–287.
Ozawa, T. (1992). Foreign direct investment and economic development. Transnational Corporations, 1, 27–54.
Popovici, I. (2005). Outward R&D and knowledge spillovers: Evidence using patent citations (Economics Research Working 
Paper Series, Paper 65). Miami, FL: Florida International University, Department of Economics.
Ranft, A. L., & Lord, M. D. (2002). Acquiring new technologies and capabilities: A grounded model of acquisition 
implementation. Organization Science, 13, 420–441.
Rui, H., & Yip, G. S. (2008). Foreign acquisitions by Chinese firms: A strategic intent perspective. Journal of World 
Business, 43, 213–226.
Saggi, K. (2002). Trade, foreign direct investment, and international technology transfer: A survey. The World Bank 
Research Observer, 17, 191–235.
Saggi, K. (2004). International technology transfer to developing countries. London: Commonwealth Secretariat.
Sauvant, K. P. (2005). New sources of FDI: The BRICs – Outward FDI from Brazil, Russia, India and China. Journal of 
World Investment & Trade, 6, 639–709.
Shan, J., Tian, G., & Sun, F. (1999). Causality between FDI and economic growth. In Y. Wu (Ed.), Foreign direct investment 
and economic growth in China (pp. 140–154). Cheltenham: Edward Elgar.
Shan, W., & Song, J. (1997). Foreign direct investment and the sourcing of technological advantage: Evidence from the 
biotechnology industry. Journal of International Business Studies, 28, 267–284.
Smaller, C., & Mann, H. (2009). A thirst for distant lands: Foreign investment in agricultural land and water. Winnipeg: 
International Institute for Sustainable Development (IISD).
Sornarajah, M. (2004). The international law on foreign investment. Cambridge: Cambridge University Press.
Soubbotina, T. P. (2004). Beyond economic growth: An introduction to sustainable development. Washington, DC: World 
Bank.
Stevens, G. V. G., & Lipsey, R. E. (1992). Interactions between domestic and foreign investment. Journal of International 
Money and Finance, 11, 40–62.
Sunesen, E. R., Jespersen, S. T., & Thelle, M. H. (2010). Impacts of EU outward FDI. Copenhagen: Copenhagen Economics.
Tang, F.-C., Gao, X.-D., & Li, Q. (2008). Knowledge acquisition and learning strategies in globalization of China’s 
enterprises. In I. Alon & J. R. McIntyre (Eds.), Globalization of Chinese enterprises (pp. 31–43). New York, NY: 
Palgrave Macmillan.
OXFORD DEVELOPMENT STUDIES  17
Tsai, C.-J. (2015). Do mainland Chinese firms transform towards ‘indigenous innovation’? The paradox of increasing 
economic integration across the Taiwan Straits. In P. Irwin-Crookes & J. Knoerich (Eds.), Cross-Taiwan Strait relations 
in an era of technological change: Security, economic and cultural dimensions (pp. 77–95). Basingstoke: Palgrave 
Macmillan.
Tsai, W., & Ghoshal, S. (1998). Social capital and value creation: The role of intrafirm networks. Academy of Management 
Journal, 41, 464–476.
UNCTAD. (2006). World investment report 2006: FDI from developing and transition economies: Implications for 
development. New York, NY: United Nations.
UNCTAD. (2013). World investment report 2013: Global value chains: Investment and trade for development. New York, 
NY: United Nations.
UNCTAD. (2014). Investment by south TNCs reached a record level (Global investment trends monitor, 16). New York, 
NY: United Nations.
UNCTC. (1993). Transnational corporations from developing countries: Impact on their home countries. New York, NY: 
United Nations.
Van Pottelsberghe de la Potterie, B., & Lichtenberg, F. (2001). Does foreign direct investment transfer technology across 
borders? The Review of Economics and Statistics, 83, 490–497.
Vernon, R. (1966). International investment and international trade in the product cycle. Quarterly Journal of Economics, 
80, 190–207.
Von Braun, J., & Meinzen-Dick, R. (2009). ‘Land grabbing’ by foreign investors in developing countries: Risks and 
opportunities (IFPRI Policy Brief, No. 13). Washington, DC: International Food Policy Research Institute.
Von Zedtwitz, M. (2006). International R&D strategies of TNCs from developing countries: The case of China. In 
UNCTAD (Ed.), Globalization of R&D and developing countries, part II (pp. 117–140). New York, NY: United Nations.
Wells, L. T. (1983). Third world multinationals – The rise of foreign investment from developing countries. Cambridge, 
MA: MIT Press.
Wesson, T. (1999). A model of asset-seeking foreign direct investment driven by demand conditions. Canadian Journal 
of Administrative Sciences, 16(1), 1–10.
World Bank. (2008). Global economic prospects: Technology diffusion in the developing world. Washington, DC: The 
International Bank for Reconstruction and Development.
Young, S., Huang, C.-H., & McDermott, M. (1996). Internationalization and competitive catch-up processes: Case study 
evidence on Chinese multinational enterprises. Management International Review, 36, 295–314.
Young, S., & Lan, P. (1997). Technology transfer to China through foreign direct investment. Regional Studies, 31, 
669–679.
Zaheer, S. (1995). Overcoming the liability of foreignness. Academy of Management Journal, 38, 341–363.
